
Why
Marketers
Love Event

   Read 8 reasons
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Increased brand awareness and revenue, interact with
your target audience, gain competitive advantage and
so much more.



But first, who am I?

Hi, nice to meet you!

My name is Martin Lagerkrantz and I work
as a Digital Marketing Manager at the
Swedish eventcompany Trippus Event
Solutions.

My background within marketing has
taught me a thing or two about how the
mind works, and I might have an idea
what you hope to gain from this guide.

Don't worry, this is not a classic, super-
annoying clickbait guide you saw on the
Internet. 
My ambition is is that you who are active
in marketing should open your eyes to
events and unlock the power of events
within marketing!
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Let's dive right in!
Now you know a bit more about me and why you should read this
guide. 

Down below you'll see the table of content if you'd like to skip to a
specific section of the guide. 
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8 reasons why marketers love
events



As we all know brand awareness is key to successful businesses.
It helps companies build recognition and credibility with its target
audience. When a consumer is familiar with a brand and has a positive
impression of it, they are more likely to consider purchasing its products or
services. Having a strong brand can help a company differentiate itself
from its competitors, making it more attractive to potential customers.

Hosting events can be an effective way to raise awareness of a business
and its products or services among a targeted audience. By creating a
memorable experience for attendees, businesses can create a positive
association with their brand. Events can also be used to communicate key
messages and positioning, which can help establish the brand in the
minds of consumers. 

Additionally, events can be used to generate media coverage, which can
further raise brand awareness among a wider audience. Social media
promotion of the event also help to increase the reach and awareness of
the brand.

Hosting events can also help a business establish itself as an industry
leader, which can further boost brand awareness. By hosting events that
are informative, relevant and valuable to the industry and target audience,
a business can position itself as a thought leader and experts in their field.

041. Brand Awareness



2. Content Overload
Content is king, right? As a marketer you probably have suffered from the
lack of ideas for your socials one time or another. Well, say goodbye to that
headache. One of the main benefits from hosting and attending events is
that you'll stack up your contentbank for months if you do it appropriately. 

From events you can create multiple social media posts, engaging videos,
customer reviews from the heart of the event,, inspiring qoutes from key
note speakers,  email campaigns, and other standout campaigns.

Furthermore, you'll also portray your business as more fun, interactive and
implement the idea of a great place to work which is a great gem for future
recruitment process when you want to attract the best candidates. 

An additional tip is to invite partners and sponsors to the event. They will
without any doubt create content from the event which, of course, is
branded heavily by you. 
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Supa' hot leads incoming!

One of the key benefits of hosting events is of course the ability to generate
leads from potential customers. You'll conntect with a large number of
potential customers in a short period of time, everyone being there for your
event only. Events can also be used to generate leads by providing
attendees with an opportunity to learn more about a business's products
or services, ask questions, and provide contact information for follow-up.

Another way events can be used to generate leads is by providing
attendees with an incentive to provide their contact information, such as
through a contest or giveaway. This can be a great way to collect leads
from attendees who may not be ready to make a purchase yet but are
interested in learning more about the business in the future.

Hosting events can also generate leads by providing an opportunity for
businesses to build relationships with attendees and establish themselves
as experts in their field. This can help to build trust and credibility with
potential customers, making them more likely to consider doing business
with the company in the future.

063. Lead Generation



4. Promotion
Even though the marketing playground has changed a lot over the last
decade, the great Kotler and his theory of the Five P is still valid to this day.

One of the key benefits of hosting events is the ability to provide a hands-
on experience with the products or services. This can be done through
demonstrations, product samples, or interactive activities that allow
attendees to experience the offerings first-hand. This will help generate
interest and enthusiasm for the products or services, and can also provide
valuable feedback on how the products or services can be improved.

Another way events can be used to promote products or services is by
providing attendees with special offers or discounts. This can be a great
way to generate sales and encourage attendees to make a purchase.

Hosting events can also be used to promote products or services by
providing an opportunity for businesses to build relationships with
attendees and establish themselves as experts in their field. This can help
to build trust and credibility with potential customers, making them more
likely to consider doing business with the company in the future.
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5. Increased Sales
Business is about making money, othervise you'll stare bankruptcy right in
the eye. One of our main tasks as marketers is to ease the work for the
sales department and hence increase sales, whether it might be from
outstanding campaigns, converting lead forms or, as you probably figured
out by now, hosting events. 

One of the key benefits of hosting events for increased sales is the ability to
connect with potential customers in person. This can provide an
opportunity for businesses to demonstrate the value of their products or
services and address any concerns or questions that potential customers
may have.

Another way events can be used to increase sales is by providing
attendees with special offers or discounts. This can be a great way to
generate sales by providing an incentive for attendees to make a
purchase. Additionally, offering exclusive deals or promotions during the
event can create a sense of urgency among attendees, encouraging them
to make a purchase.

Hosting events can also be used to increase sales by providing an
opportunity for businesses to build relationships with attendees and
establish themselves as experts in their field. This can help to build trust and
credibility with potential customers, making them more likely to consider
doing business with the company in the future.
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6. Customer engagement
As people we do love to be seen, heard and appreciated (or am I just
being needy as hell?). Your consumers are the same way - they want to
give feedback on your products or services, and once you actually
implement there suggestions, oh my!

Gathering feedback can be done through surveys, Q&A sessions, or
interactive activities that allow customers to provide feedback on the
products or services. The customer feedback can help businesses
understand what they are doing well and where they can improve, which
can be used to make adjustments to products or services to better meet
the needs of customers.

Another way events can be used to engage with customers is by providing
them with an opportunity to learn more about the business and its
offerings. This can be done through informative sessions, product
demonstrations, or other interactive activities that provide customers with
valuable information.

Hosting events can also be used to engage with customers by providing
an opportunity for businesses to build relationships with attendees and
establish themselves as experts in their field. This can help to build trust and
credibility with customers, making them more likely to continue doing
business with the company in the future.
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7. Competitive Advantage
Being traditional and following every one else is boring and will directly
reflect on your sales. Customers want to purchase from businesses that
stand out from the crowd, and what better way to do that then by hosting
a great event?

One of the key benefits of hosting events for competitive advantage is the
ability to showcase the business's strengths and capabilities. This can be
done through product demonstrations, informative sessions, or other
interactive activities that highlight the unique features and benefits of the
business's products or services.

Another way events can be used to gain a competitive advantage is by
building relationships with industry influencers, thought leaders and media.
This can help to establish the business as a leader in its field and create
positive visibility for the business.

Hosting events can also be used to gain a competitive advantage by
providing an opportunity for businesses to gather feedback from
customers, partners, and other stakeholders. This can help businesses
understand the needs and preferences of their target audience, which can
be used to improve products or services, and gain an edge over rivals.
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One of the key benefits of networking at events is the ability to build
relationships in person. Face-to-face interactions can be more effective at
establishing trust and building connections than online interactions, even
though your content is spot-on. Additionally, events can provide an
opportunity for businesses to showcase their products or services, which
can help generate interest and leads.

Networking events also provide an opportunity to learn from others in the
industry, which can help a business stay informed about the latest trends
and developments. Attendees can also learn from each other, sharing
knowledge and experiences that can help the overall industry improve.

Another benefit of hosting events for networking and relationship building is
that it can be used as a platform for businesses to establish themselves as
thought leaders or experts in their field. By hosting informative, relevant,
and valuable events, businesses can position themselves as valuable
resources and experts in the industry.

8. Networking
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The ABC Corporation is looking to expand its market presence and increase its
customer base. The company wants to host an event that showcases its
products and services while providing numerous benefits to the company.

       Brand Awareness - The event will provide a platform for the ABC
Corporation to showcase its brand to a large audience and create a strong
brand image.

       Content - The event will provide a wealth of content for the ABC
Corporation to use for social media posts, ads, and other marketing materials,
increasing brand exposure and engagement.

       Lead Generation - The event will provide an opportunity to collect leads
through direct interaction with potential customers.

       Promotion - The event will serve as a platform to launch new products and
services and promote existing offerings to a wider audience.

       Increased Sales - By showcasing its products and services to a large
audience, the ABC Corporation aims to increase its sales and revenue.

       Customer Engagement - The event will provide a platform for the ABC
Corporation to engage with its existing customers and build strong
relationships.

        Competitive Advantage - Hosting the event will provide a unique
advantage over competitors by showcasing the company's expertise and
innovation.

       Networking - The event will provide an opportunity for attendees to
network with industry leaders, business owners, and potential customers.
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Imagine this...
Example

Hosting an event with the goal of maximizing business opportunities will
provide numerous benefits to the ABC Corporation. The event will increase
brand awareness, provide valuable content, generate leads, promote
products and services, increase sales, enhance customer engagement,
provide a competitive advantage, and create networking opportunities.

With this said...



Thanks for making
it all the way!

   Request a demo
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Please feel free to contact me or my colleagues to
discuss event and we'll help you to maintain all the
benefits of events.

Phone: +46 730 489 235
Email: martin.lagerkrantz@trippus.com
Website: www.trippus.com

http://trippus.com/request-demo
http://trippus.com/request-demo
tel:+46%20730%20489%20235
mailto:martin.lagerkrantz@trippus.com
http://www.trippus.com/

